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ITEM 2 - MATERIAL CHANGES

The purpose of this page is to inform you of any material changes since the previous version of this
brochure. If you are receiving this broaiauor the first time this section may not be relevant to you.

Fabian Wealth Strategies, IfICFWS ) revi ews and wupdates our brochur
that it is still currentBelow is a summary of the significant changes made sinceitiad filing ofthe

brochure. This summary does not include all changes made to the brochure.

Materi al Changes #&tedManchB 281 s Brochure D

Part 2B Brochure Supplement

Added Todd Clucas as Senior Financial Advisor at FWS.
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ITEM 4 - ADVISORY BUSINESS

Description of Advisory Firm

Fabian Wealth Strategies, IfcFWS,“ we , ” 1 o“)is & grivately ownedorporation
headquartered irCosta MesaCA. FW$ registered as an investment adviser with th& $ecurities
and Exchange Commissi(BEC)

Doug Fabian originally founded FWS in June 2001 as an investment radio prodaotigemy FWS
registeredas an investment advisevith the State of California on July 12, 2007, and transitioned to SEC
registrationon April 8, 2009

Advisory Services Offered

FWSoffers the following services to advisory clients:

Investment Managemente&vices

FWSprovides continuous and regular investment supervisory services on a discretionanfFieSims
the ongoing responsibilitio select andnake recommendations, based upon the objectives of the
client, as to specific securities or other investmts thatwe purchase orallin client accountsFWS
specializesn managing portfolios usingxchange traded fundd&TF). We also useutnal funds, fixed
income assets, closeshd funds, unit investment trusts, and cash in managing client accounts.

FWSmnay offer investment advice on any investment held by the client at the start of the advisory
relationship.We mayalsooccasionally offer advice regarding additional types of investmigénts
appropriate to address the individual needs, goals, and objsif the client or in response to client
inquiry.We describe the material investment risks for many of the securities that we recommend under
the headingSpecific Security Risksltem 8below.

FWwWS’ i nvest ment c o muesthantededionseChnenstteeariembershipiineludds i
Doug, David, and Michael Fabi&oug Fabian makedl &inal investment deisions.

FWS offers four different portfolio types for managing client accounts:
1. Steady Growth;

2. Steady Income;
3. Aggressive Growth; and
4. Managed Bied Income.
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We describe the investment strategy for each portfolio typ&ém 8¢ Methods of Analysis,
Investment Strategies, and Risk of Lds=gow.

We discuss ur discretionary authority below undétem 16- Investment DiscretionFor information
about the restrictions clients can put on their accounts, 3adored Services and Client Imposed
Restrictionsn this itembelow.

We describe thd-ees charged for investment management services below uteler5- Fees and
Compensation

SeminarServices

RWSconducts seminars to educate and empower investors about setting goals for achieving Wéalth.
may charge a attendancefee to cover the cost of the seminar expen®gée do not makespecific
recommendations ogiveinvestment advice at the seminars.

We describe thedes charged foseminarservices below unddtem 5- Fees and Compensation

Limitations on Investments

Limitation by Plan SponsofEmployer

In the eventFWSs managing assets within a retirement plan sucd@HKk),403(b), ORP or other
employer plan,FWSs limited to those investment providers and investment options chosen by the plan
administrator.Similarly, vinen we provi@ services to participants in an employsgonsoredlan, the

participant may be limited to investing in securitesmmc | uded i n the plTkereforg I nves
FWScan only make recommendations to tiokentfrom among the available options, and will not
recommend or invest the client’s account in other
elsewhere

Limitation by Issuer
In the eventFWSs managing assets within an annui@/Ss limited to those investment optionaade
availableby the insuranceompany

Limitation by Type of Security

Limitation on Equities

FWS does not generally invest in indixdl equity securities. However, we do hold individual positions
as an accommodation to clients. We will only transact in individual equities when selling existing
hol dings of new accounts and/ or at the client

S r

FWS utilizes debelated ETFs armhutual funds only. We typically do not conduct individual fixed

income securities transactions except when liquidating existing positions in new client accounts. Clients
that consider our managed fixed income portfolio will receive a colBNdV Asset Magement s For m
ADV 2 brochure and supplement(s). Clients shoul d
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more additional risks and disclosures that pertain to individual fixed income investmentslgbeged
Fixed Income Portfoliabove for more iformation.

Mutual FundLimitations

No Load Mutual Funds
FWSgenerally limits recommendations of mutual fundsrto load funds or equivalent investment
products.

REIT Funds
FWSdoes not utilize individual real estate investment trusts (REITs), but may neendmutual funds
or exchange traded funds that include REITs within the underlying fund holdings.

Limitation by Custodian

There may also be limitations on the mutual furtdat we recommendAll clientsestablish brokerage
accounts withFidelity Institutional Wealth Servicesdivision ofFidelity Brokerage Services, Inc.

( “ Fi dedisteted Brokedealer, Member SIPGWSs limited to themutual funds available
through Fidelity

Limitation by Client

FWS may also limgidvicebased orcertain clientimposed restrictions. For more information about the
restrictions clients can put on their accounts, Seslored Services and Client Imposed Restrictions
this Iltembelow.

Tailored Services and Client Imposed Restrictions

FWSmanages client accounts &d on the investmendtrategychosen by the clientas discussedelow

under ltem 8¢ Methods of Analysis, Investment Strategies, and Risk of LB¥$Sapplies the strategy

for each client, based on the c¢l atennWenmkei ndi vi dual
investment decisions for clients based on information the client supplies about their financial situation,

goals, and risk tolerance. Our recommendations may be limited if the client does not provide us with

accurate and complete information 1t i s t he cl| i eNMShfermed efanychangdgsbi | ity
to their investment objectives or restrictions.

Clients may also request other restrictions on the account, such as when a client needs to keep a
minimum level of cash in the accoumt does not wanFWSo buy or sell certain specific securities or
security types in the accourfEWSreserves the right to not accept and/or terminate management of a
client’s account -imposedvestridtienevould limiaadr pravdot from meetng dr
mai ntaining the client’”s investment strategy.

Wrap Fee Programs

FWS does not manage accounts as part of a wrap or bundled fee program.
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Assets Under Management

FWSmanages clienassets in discretionary accounts on a continuousragdlar basis. As of
12/31/2010, the total amount of assets under our management $&61,635,906.

ITEM 5 - FEES AND COMPENSATION
Fee Schedule

Investment Management Services

FWSharges advisory fees for investment management servie®S s adv i s ohargedlbased s ar e
onapercentage of the cl i ent acesordingtdhafbllovdang scketuds under m

Steady Growth Portfolio

Assets Under Management Annual Fee
From To

$250,000 $749,999 2.00%
$750,000 $1,499,999 1.50%
$1,500,000 $2,999999 1.25%
$3,000,000 Negotiable

SteadylncomePortfolio

Assets Under Management Annual Fee
From To

$250,000 $749,999 1.50%
$750,000 $1,499,999 1.25%
$1,500,000 $2,999,999 1.00%
$3,000,000 Negotiable

Aggressive Growth Portfolio

Assets Under Maagement ~ Annual Fee
From To

$250,000 $749,999 3.00%
$750,000 $1,499,999 2.50%
$1,500,000 Negotiable

ManagedFixedincome Portfolid
Assets Under Management Annual Fee
From To

$1,000,000  $1,99,999 0.7%%
$2,000000 $2,999,999 0.60%
$3,000,000 Negotiable

Oncethe client reaches: breakpoint, we bill all assets under managemerthaportfolio at thelower
rate.
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*RWSwill pay separately from its own accoutte fee charged by SNW Asset Management for the
managedixedincome portfolio.Seethe portfolio description undeltem 8below for further details.

Ourstandard fee schedule may be negotiable based on a number of factors, which include but are not
' imited to “grandfathered” accothatwemayansderant ed acco
special situationsWe also manage some accoufasfamily andfriendswithout charge.

Seminar Fees

FWSmay charge a fee for seminatsat we conduct. The fee may range from $20 to $100 per person or
couple per seminaiVe use his onetime feeto offset the seminar space rental, refreshments, printing,
and presentation cost$:WS advertises ticketsr purchasehroughour website.

Billing Method

Investment Management Services

FWS s advi sor y mnomhlys adzanee atpha pegirmilrgeeach calendamonth. We

charge one twelfth of the annual fee each month b
of the last day of the prior calendar month. The formula used for the calculation is as fafowsial

Rate) x (Total AssetJnder Management at Montend) / 12.

For new client accounts, the first payment is a-pata calculation. The calculation will take into
consideration the number of days remaining in thenth and the initial value of the portfolio. The
formula used tccalculate the initial advisory faeas follows(Result of Monthly Calculation) x (Days
Remaining in Month) / (Total Number of Days in Month).

For advisory fee calculation purposesaeendar months a period beginning athe first day of the
month and ending on the last day of the month day is any calendar day including weekends and
holidays.

FWSmay aggregatelient accounts that have family or business relationships with each other for
purposes of calculating the advisory fees applicableaicheclient.

It is up to the client whether they wish to have the advisory fees withdrawn directly from Frdetity

account or pay by check. With client authorizatieiySwill automatically withdrawrWS s advi sor y f
from t he c laiFadity. Fidelityavthdrawsandtvi sory f ees f roapedonhe <cl i e
our instruction All clients will receive brokerage statements fréidelityno less frequently than

quarterly. TheFidelitystatement will show the deduction of the advisory fiee those clients who

authorize the advisory fees to be withdrawn directly from tHe&lelityaccount

For those lients who choose not to have advisory feeishdrawn directly from their Fidelitgccouns,

payment of advisory fees is due upon receipt W F’ bi I |.The ipvoicerwill maludegtheccount
value,fee calculationand amount due.
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Other Fees and Expenses

FWS s fees do not iClectd paydbrokerags comndissians, sthcle teassfer fees,
andor other similar charges aurred in connection with transactioms accouns from the assets in the
account whichare in addition to the feeslient payso FWS Sedtem 12-Brokerage Practicebelow
for more information.

I n addition, any mut uadtcouhtmaydbde ssitijeat toeeferrddesdled charges, a c | i
12b-1 fees, and otherfund el at ed expenses. The fund’'s prospectu
expenses. All fees paid to FWS for investment advisory services are separate and distinct from the fees

and exgnses charged by mutual funds. Mutual funds pay advisory fees to their managers, which are

indirectly charged to all holders of the mutual fund shares. Consequently, clients with mutual funds in

their portfolios are effectively paying both FWS and the nalifund manager for the management of

their assets.

Termination

Either party may terminate the agreement upon thirty (30) days written notice to the other party. The
client may terminate the agreement by writing FWS at our office.

If FWSerminates the Acount,the current management fee will be piated to the notice date and
refunded to client. Ithe client terminates the AccounEWSwill not refund any portion othe current
management fee bytat our discretion,maychoose not to bill client for tiat portion of the following
mont h’ s fabkl| swivi thidaynotikee cl i ent’ s 30

If either partyterminates the investment advisory agreemeRtVSwill not liquidate any securities in

the account unless autitized in writing by the clieninthee vent of cl i entwewil deat h
continue management of the account until an authorized panyifiesusof c¢cl|l i ent ' s deat h o
andprovides alternative instruction&Jpon termination wewill send an invoice faall cutstanding

unpaid management fees owdd any client thatpays separatly (via invoice)

Other Compensation

FWS does not accept compensation for the sale of securities or other investment products, including
assetbased sales charges or service fees from the sale afiahfunds.

Insurance Commissions

SeeDual Registration as Insurance Agenagderitem 10below.
ITEM 6 - PERFORMANCE-BASED FEES AND SIDE-BY-SIDE MANAGEMENT

FWSdoes not charge performandeased fee®r other fees based on a share of capital gains on or
capital appreciation of the assets of a client.

Fabian Wealth Strategi€&rochure 11 Reviseddecember 62011



ITEM 7 - TYPES OF CLIENTS

FWSoffers discretionary investment advisory services to individuals, high net worth individuals, trusts
and estates, and individual participants of retirement plans. In additiomffez advisory services to
pension and profit sharing plam@sd businesses.

Account Requirements

GenerallyFWSequires clients to maintain a minimum account si#&250,000Significant funds

withdrawal may result in a request for additional fund dep®$d continue with management of

accounts. We generally combine family accounts to meet the account size minimum. FWS may reduce or
waive the account minimum requirements at our discretion.

ITEM 8 - METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK
OF LOSS

Methods of Analysis and Investment Strategies

General Investment Strateqgies

FWSgenerallyusesdiversification in an effort to optimize the risk and potential return of a portfolio

More specifically, we may utilizaultiple asset classes, investmemyles, market capitalizations,

sectors and regiongo provide diversification E a ¢ h ontfdlid selectiohissdetgrmined in

accordance witthec | i ent s’ i nvestment objectives, risk tole

FWS s gener al i n v eeek reatcapital grawtp@porianate withshe tewel ofsrisk the

client is willing taake. FWSassistour clients to develop an Account Information atrestment
Objectives Form. This statement typi ccavledtimeout | i ne
horizon, risk tolerance, and any special considerations and/or restrictions the client chooses to place on

the management of the account. F\W@l then makeportfolio recommendations that areonsistent

wi t h t hAccoont linfernmatiorasd Investment Objectives Forrwe deal with ay client

restrictions on an accousiy-account basis.

dient portfolios with a similar investment objectives and asset allocation goals may own different
securities. Timing and tax factors also influeRWS imvestment decisions. Clients who buy or sell
securities on the same day may receive different prices.

Each portfolio maintains a target asset allocation. GenerdilySeviews eaclt | i @antfolio svery
guarter to evaluate the extent to which the agl allocation matoes the target allocation. Whene
considerthe variance excessiveWSakes appropriate actions (buys and sells) in order to bring the
actual allocation within acceptable range of the target allocatitie. refer to his process as "re
balancing.'Since we believe that all investments are subject to cycles, this procesbalarecing offers
a systematiprocesdo help us sell when investment categories have been in favor and to buy when
they have been out of favor.
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Investment Portfolos

FWS offers four different portfolio types for man
situation as described in the client’s Account |In
generally recommencha nagi ng t h e ollewing eae df thesfoulapsrgobos. ©ur fnethods of

analysis and investment strategies for each portfolio are as follows:

Steady Growth Portfolio

FWSmanageour growth portfolios using a combination of fundamental and technical analygiS

may allocateassets among both foreign and domestic equities and bonds using investments that can
include any or all of the following: exchange traded funds, closed end funds;emgkefunds, and unit

investment trustsFWSemploys risk management tools in an effortlitmit downside volatility Our
investment philosophy is to build core positions
situations for greater growth potentiaEWSwill use money market funds in an effort to preserve capital

i n a moitféliedurtng nsarket declinedVewill also utilize bear market funds when deemed

appropriate.

Steady Income Portfolio

FWSmanages assets for income investors utilizing a combination of both fundamental and technical

analysis. The objective is to produa high monthly income stream for clienBBVSwill use any or all of

the following investments within a client’s incom
assets, closed and opemded mutual funds and unit investment trusBNSmonitors ard analyzes the

longterm trends in US treasury bonds, thkS dollar, and stock indexes fomacro picture on economic

trends both in the US and abroddepending on our outlook oimterest ratedirection, FW$nay build

portfolios in hgh-income assetd=WSalso believes in holding assets of commodiised equities that

offer monthly income streams.

Aggressive Growth Portfolio

FWSmanageghe aggressive growth portfolio using technical analysis including chart patterns,
momentum, volume, and relative strgth in an effort to pick sectors that may outperform market

indices. The objective of the portfolio may include the use of leveraged exchange traded funds both long
and shortin an effort toachieve higher returng=-WS3Swill employ risk management toolsi, stop

losses) to mitigate downside volatility. The minimum asset size for investment in the aggressive growth
portfolio is $0,000. In addition, clients will be required tcompletea suitability questionnaire. Clients

should consider the higher risk cdpital within the aggressive growth portfolio before deciding to

invest.

Managed Fixed Income Portfolio

FWSmanageour individual fixed income portfolio in conjunction with a separate account manager that
specializes in investmeigirade municipal, corpate, and government bond securities. SNW Asset
Management will supervise and implement, in conjunction A¥W S a portfolio strategy designed to
produce income from individual bond securities for high net worth clients. The portfolio may consist of
individual domestic municipal bonds, investmegriade corporate bonds, government bonds, and cash.
The minimum asset size for investment in theedincome portfolio is $1,000,000. Clients will be
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required tocompletea suitability questionnaire and separatecaunt application for participation in
this portfolio.

Methods of Analysis for Selecting Securities

FWS mayse fundamental, cyclical, charting, and/or technaadlysis in the selection of individual
securities.

Fundamental Analysis
Fundamental analysitypically involves analysis of financial statements, the general financial health of
companies, and /or the analysis of management or competitive advantages.

Cyclical Analysis
Cyclical analysis involves the analysis of business cycles to find favamatitons for buying and/or
selling a security.

Charting Analysis
Chartinganalysignvolves the use of patterns in performance charts. FWS uses this charting technique to
search for patterns in an effort to predict favorable conditions for buying ansi#ting a security.

Technical Analysis

The profitability of technical analysis depends upon the accurate forecasting of major price moves or
trends in the securities traded BYWS However, there is no assuranakaccurate forecasts dghat

trends will cevelop in the marketsve follow. In the past, there have been periogithout discernable
trends and similaperiods willpresumablyoccur in the future. Even where major trends develop,
outside factors like government interventi@ould potentiallyshorten them.

Furthermore,one limitationof technical analysis is thétrequires price movement datawhich can
translate into price trends sufficient to dictate a market entry or exit decision. In a trendless or erratic
market, a technical method may fad tdentify trends requiringaction In addition, technical methods
may overreact to minor price movemenestablisting positions contrary to overall price trends, which
may result in losses:inally a technical trading method may under perform other tragimethods when
fundamental factors dominate price moves within a given market.

The calculations that underlEWS s sy st em, met hods, and ,mdludirgt egi e s
determinants frominformation generated by computers and/or charts. Tuse of a computer in

collating information or in developing and operating a trading method does not assure the success of

the method because a computer is merely an aid in compiling and organizing trade information.
Accordingly, no assurance is given ttie decisions based on computgenerated information will
produce profits for a client’s account .

Mutual Funds
In analyzing mutual fund§WSmay use various sources of information including data provided by
Morningstar, Bloomberg Professional, the fund mpany’' s websit e, and ot her 0
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needed Wereview key characteristics such as historical performance, consistency ofsetigklevel,
and size of fund

Specifidnvestment Strategies for Managing Portfolios

FWSnay use tactical assatlocation, cash as a strategic asset, loegn holding, shorterm trading,
trend, defensive, leverage, and/or inverse/enhanced market strateégiéise construction and
management of client portfolios.

Tactical Asset Allocation

FWSnmay use atacticalsas et al |l ocation strategy in th®mshorter
strategic asset allocation target in an effort to take advantage of wilegberceiveas market pricing

anomalies or strong market sectors or to avoid perceived weak se@ore FW3&chieves thalesired

short-term opportunitiesor perceives thabpportunities have passedve generally et urn a c¢l i ent
portfolio to the original strategic asset mix.

Cash as a Strategic Asset

FWSmay use cash as a strategic assetand may &sm move or keep client’s ass
equivalents FWSmakes no guarantees, promises, or warranties as to the accuracy of our market

analysis.

Longterm Holding/Short-term Trading

FWSdoes not generally purchase securities for clients with thentto sell the secuties within 30
days of purchase.divever,price fluctuations and other factors may cause used a security for a
client when the client has held the position for less than 30 days.

Trend Strategies
FWSmanages client assets usiadrend following methodology based on the 208y average and
grounded in a strong sell discipline for all positions within the portfolio.

Defensive Strategies

If FWSanticipates poor neaterm prospects for equity marketsye may adopt a defensive stragy for
clients’ accounts by investing substantially in f
FWS invests client accounts and determines allocations usingjsmretion. Actual allocation will vary

over time in accountsAccount allocdbns are likely to vary significandpmparedto the overall equity

markets as well as compared to any particular benchmark.

Leverage

FWS may uskeveraged ETHRs an effort to increase portfolio returns our aggressive growth portfolio

We determine he amount of leveragé employ and the precise techniqués usebased on each
client’'s risk tolerance and overall financi al sit
conditions. While the use of leverage can increase retltran al® magnify losses.

Inverse/Enhanced Market Strategies
FWSnay also use leveraged long and short mutual funds and/or exchange traded funds that are
designed to perform in either an:
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1. Inverse relationship to certain market indices (at a rate of one or rtiores the inverse
[opposite] result of the corresponding index) as an investment strategy and/or for the purpose
of hedging against downside market risk; or

2. Enhanced relationship to certain market indices (at a rate of one or more times the actual result
of the corresponding index) as an investment strategy anal@n effort to increasgains in an
advancing market.

There can be no assurance that any such strategy will prove profitable or successful.

General Risk of Loss Statement

Prior to entering ind an agreement witl-WS$ the client should carefully consider:

1. That investing in securities involves risk of loss which clients should be prepared to bear;

That securities markets experience varying degrees of volatility;

3. That over t i etsemaytuetuate &nd at anytime be avarth more or less than the
amount invested; and

4. That clients should onlyosnmit assets that they feel areurrently unneeded and available to
FWS for investment on a losigrm basis. This is typically a minimum of figeseven years.

n

Specific Security Risks

General Risks of Owning Securities

The prices of securities heild client accountand the income they generatmay decline in response to
certain events taking place around the warlthese include eventsrectly involving the issuersf
securitiesheld as underlying assetsmifutual fundsi n a c¢ | i ecanditioss affectingdhe general
economy andoverall market change®ther contributing factors includecal, regionalor global
political, socialor economic instabilittandgovernmental or governmental agency responses to
economic conditionsFinally currency, interest rateand commodity price fluctuationmay also affect
security prices and income

ExchangeTraded Funds (ETFS)

An ETF is a type afMestment Company (usually, an opend fund or unit investment trusgontaining

a basket of stocks that usually tracks a specific index or se®toETF is similar to an index fund in that

it will primarily invest in securities of companies that arduded in a selected market index that fall

into a particular sectarUnlike traditional mutual funds, which can only be redeemed at the end of a
trading day, ETFs trade throughout the day on an exchange. Like stock mutual funds, the prices of the
underlying securitieandthe overall marketmay affectE TF pricesSimilarly factors affectinga

particular industry segmenhay affectETF prices that track that particular sector.
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ExchangeTraded Notes (ETNS)

An ETN is a senior, unsecured, unsubordinated geturity by an underwriting bank whose primary
objective is to achieve the same return as a particular market index. Similar to other debt securities, the
credit of the issuers the only backing f&ETNswhichhave a maturity date. Although performance
contractually tiesto whatever indexhe ETN isntended to track, ETNs dwt have any assets, other

than a claim against their issuer for payment according to the terms of the contract. Unlike traditional
mutual funds, which can only be redeemed at #ra of a trading day, ETNs trade throughout the day

on an exchange. ETNSs, as debt instruments, are subject to risk of default by the issuing bank as counter
party. This is the major design difference between ETFs and ETNs: ETFs are only subject tisknarket r
whereas ETNSs are subject to both market risk and the risk of default by the issuing bank.

Mutual Funds (Opetend Investment Company)

A mutual fund is a company that pools money from many investors and invests the money in stocks,

bonds, shorterm morey-market instruments, other securities or assets, or some combination of these
investments. Theortfolio of the fund consists ohe combined holdingi owns. Each share represents

an investor's proportionat e onoomethosetholdingsgénerathe f und
The price that investors pay for mutual fund shar
shareholder fees that the fund imposes at the time of purchase (such as sales loads).

The benefits of investing throtligmutual funds include:

Professionally Managed
Mutual funds are professional managed by investment adviser who research, select, and monitor the
performance of the securities the fund purchases.

Diversification

Mutual funds typically have the benefit diversification, which is an investing strategy taenerally

sumsup as “Don’t put all your eggs in one basket .’
companies and industry sectors can help lower the risk if a company or sector fails. Son sriedt

it easier to achieve diversification through ownership of mutual funds rather than through ownership of
individual stocks or bonds.

Affordability
Some mutual funds accommodate investors vaomnot have a lot of money to invest by setting
relatively low dollar amounts for initial purchases, subsequent monthly purchases, or both.

Liquidity
At any time, nutual fund investors can readily redeem their shares at the current,Nésgany fees and
charges assessed on redemption

Mutual funds also havieatures that some investors might view as disadvantages:
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Costs Despite Negative Returns

Investors must pay sales charges, annual fees, and other expenses regardless of how the fund performs.
Dependingon the timing of their investment, investors may alsave to pay taxes on any capital gains
distribution they receiveThis includes instances whehe fund went on to perform poorly after
purchasingshares.

Lack of Control
Investors typically cannot ascertainthe exactmakp o f a f und'gisenpne,mortam!l i o at
they directly influence which securities the fund manager buys and sells or the timing of those trades.

Price Uncertainty

With an individual stock, investors can obtain raade (or close to realime) pricing information with

relative ease by checking financial websites or by calling a broker or your investment adviser. Investors

can also monitor how a st o-edeévenseeondtosecoadhByranteast, f r om
with a mutual fund, the price at which an investor pusisks or redeems shares will typically depend on

the fund’s NAV, which the fund might not <calcul at
In general, mutual funds must calculate their NAV at least once every business day, typically after the

major U.S. exchanges close.

Different Types of Funds

When it comes to investing in mutual funds, investors have literally thousands of choices. Most mutual

funds fall into one of three main categorigso ney mar ket funds, bond funds
income” funds), and stock funds (also called “equi
different risks and rewards. Generally, the higher the potential return, the higher the risk of loss.

Money Market Funds

Money market funds have relativelyorisks, compared to other mutual funds (and most other

investments). By law, they can invest in only certain kyjgdlity, shortterm investments issued by the

U.S. Government, U.S. corporations, and state and local governments. Money market fundsetp to

their net asset value (NAMyhich represents the value of one share in a fusith stable $1.00 per

share. Howevert he NAV may f al l below $1.00 if the fund’s
have been rare, but they are possible. Monegriket funds pay dividends that generally reflect short

term interest rates, and historically the returns for money market funds have been lower than for either

bond or stock funds. Tha& why “ i Jithd rigktthatanfiatian wik dutpace and ered

investment returns over timgcan be a potential concern for investors in money market funds.

Bond Funds
Bond funds generally have higher risks than money market funds, largely because they typically pursue
strategies aimed at producing higheryielde Ui ke money mar ket funds, the ¢

bond funds to highlyuality or shortterm investments. Because there are many different types of bonds,
bond funds can vary dramatically in their risks and rewards.

Some of the risks associated wihond funds include:
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Credit Risk

There is apossibility that companies or other issuers may fail to pay their debts (including the debt owed
to holders of their bonds)Consequently, this affects mutual funds that hold these bofutedit risk is

less ofa factor for bond funds that invest in insured bonds or U.S. Treasury Bonds. By contrast, those
that invest in the bonds of companies with poor credit ratings generally will be subject to higher risk.

Interest Rate Risk

There is aisk that the market valel of the bonds will go down when interest rates go up. Because of

this, investors can lose money in any bond fund, including those that invest only in insured bonds or U.S.
Treasury Bonds. Funds that invest in longgm bonds tend to have higher interesdte risk.

Prepayment Risk
Issuers may choose to pay off debt earlier than the stated maturity date lwond For example, if
interest rates fall , a”itbdehtahdissgsesnemebondsttatypayd éower d e t

rate. When this happenghe fund may not be able to reinvest the proceeds in an investment with as
high a return or yield.

Stock Funds

Al t hough a stock fund’s value can rise and fal/l
stocks have performed better ovené long term than other types of investmentehis is true for
corporate bonds, government bonds, and treasury
potential danger for investors in stocks funds. Stock prices can fluctuate for a broadofaregsons—

such as the overall strength of the economy or demand for particular products or services. Not all stock
funds are the same. For example:

Growth Funds
Growth funds focus on stocks that may not pay a regular dividend but have the potenteidger |
capital gains.

Income Funds
Income funds invest in stocks that pay regular dividends.

Small Cap Funds

Funds that invest in stocks of small companies involve additional risks. Smaller companies typically have
higher risk of failure, and are not as dsliahed as larger bluehip companies are. Historically, smaller
company stocks have experienced a greater degree of market volatility than the overall market average.

Mid Cap Funds

Funds that invest in companies with smaller market capitalizations ineolgiional risks. The
securities of these companies may be more volatile and less liquid than the securities of larger
companies.
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Index Funds

Index funds aim to achieve the same return as a particular market index, such as the S&P 500 Composite
Stock Prie Index, by investing in allor perhaps a representative sampl®f the companies included in

an index.

International Funds
International investments are subject to additional risks, including currency fluctuation, political
instability, and potential illigid markets.

Emerging Market Funds

Funds that invest in foreign securities involve special additional risks. These risks include, but are not
limited to currency risk, political risk and risk associated with varying accounting standards. Investing in
emergng markets may accentuate these risks.

Sector Funds

Sector funds may specialize in a particular industry segment, such as technology or consumer products
stocks.Funds that invest exclusively in one sector or industry involve additional risks. The lack of
industry diversification subjects the investor to increased induspgcific risk. For example, products of
companies that technology funds invest in may be subject to severe competition and rapid
obsolescence.

REIT Funds

REIT Funds include REITs witheaunderlying fund holdingREITs primarily invest in real estate or real
estaterelated loans. Equity REITs own real estate properties, while mortgage REITs hold construction,
development and/or longterm mortgage loandREIT investments include illigity and interest rate

risk.

Real Estate Funds
Investments in real estate fundse subject to the risks related to direct investment in real estate, such
as real estate risk, regulatory risks, concentration risk, and diversification risk.

TIPS Funds

Treasury Inflation Protection Securities (TIPS)iaflation-indexed securities structured to remove
inflation risk.FWS does not utilize individual TIPS, but may recommend mutual fundxenange
traded fundsthat include TIPS within the underlying fundldiings.

Tax Consequences dflutual Funds

When investors buy and hold an individual stock or bondjnlkestor must pay income tax each year on
the dividends or interest the investor receives. However, the investor will not have to pay any capital
gains ax until the investor actually sells and makes a profit. Mutual funds are different. When an
investor buys and holds mutual fund shares, the investor will owe income tax on any ordinary dividends
in the year the investor receives or reinvests them. Morepiueaddition to owingaxes on any

personal capital gainghen the investor sells shares, the investor may have to pay taxes each year on
the¥ dzy RQa OlThakisibechuse3He fay @quires mutual funds to distribute capital gains to
shareholdersf they sell securities for a profiand cannot use losses to offset these gains
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Closedend Fund

Closedend funds generally do not continually offer their shares for sale. Rather, they sell a fixed number
of shares at one time, after which the sharesitglly trade on a secondary market, such as the New

York Stock Exchange or the NASDAQ Stecket. Risk factors pertaining to closedd funds vary from

fund to fund. The following list of risk factors provides a review of those associated with gerteralize
closedend fund investing. Not every risk factor in this list will pertain to each cleseldund.

Market Risk
Securities may decline in value due to factors affecting securities markets generally or particular
industries. The value of a trust/fund mag worth less than the original investment.

Valuation Risk

Common shares may trade above (a premium) or below (a discount) the net asset value (NAV) of the
trust/fund’s portfolio. At ti mes, and coslekitherdilits coul d
positive performance ocompoundnegative performance. There is no assurance that discounted funds

will appreciate to their NAV.

Interest Rate Risk

Generally, when market interest rates rise, bond prices fall, and vice versa. Interest ratemesksk

that the bonds and/or otherincome el at ed i nstruments in a fund’s po
because of increases in market interest rates. The prices of langairrity securities tend to fluctuate

more than shorteiterm security prices

Credit Risk

One or more securities in a trust/fund’s portfoli
due. Incomerelated securities of below investment grade quality are predominately speculative with
respect to t he iirdesestandiegay primcipa whendye ahdothemefarg, involve a

greater risk of default.

Concentration Risk

A trust/fund that invests a substantial portion of its assets in securities within a single industry or sector
of the economy may be subject to giter price volatility or adversely affected by the performance of
securities in that particular sector or industry.

Reinvestment Risk

Il ncome from a trust/fund’ s bond portfolio wildl de
matured, traded, or alled bonds at market interest rates that are below the portfolio's current earnings

rate. A decline in income could affect the common shares' market price or their overall returns.

Leverage Risk

The use of leverage may lead to increased volatility ofiestt / f und’ s NAV and mar ket
common shares. Leverage is |likely to magnify any
increased market price declines. Fluctuations in interest rates on borrowings or the dividend rates on
preferred shareshat take place fronthanges in sho#term interest rates may reduce the return to
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common shareholders or result in fluctuations in the dividends paid on common shares. There is no
assurance that a leveraging strategy will be successful.

Foreign Investment Risk

Investment in foreign securities (both governmental and corporate) may involve a high degree of risk.
Trusts/funds invested in foreign securities are subject to additional risks such as, but not limited to,
currency risk and exchangate risk, political instability, and economic instability of the countries from
where the securities originate. In regards to debt securities, such risks may impair the timely payment of
principal and/or interest.

Alternative Minimum Tax (AMT)
A trust/fund may invest in securities subject to the alternative minimum tax.

Fluctuating Dividends in Actively Managed Portfolios

The composition of the trust/fund’s portfolio cou
reduction in dividends paid toosnmon shares. Certain closead funds invest in common stockshere

is no guarantee odlividends from these common stocks. Fluctuations in dividend levels over time, up

and down, are to be expected.

Unit Investment Trust (UITS)

Unit Investment Trusts maka onetime public offering of only a specific, fixed number of redeemable
secur it i e s These unitserthindtelamdidisselve on a date specified at the creation of the
UIT. Each unit of the UIT represents a pro rata share of a diversifiddljmdf securities.

Diversification can help minimize the credit risks of individual securities within the portfolio. Some fixed
income UITs may concentrate in bonds of a particular type of issuear@tderefore less diversified

and subject to greaterisk than a more diversified portfolio.

In general, fixed income UITs are either insured or rated investment grade. Investors may pay a sales
charge or |l oad when t hey pterncdh assad ewsniltosa d(”at soar kan od
e n d "es chaage whenedeemingunits. UITs that charge fromind sales loads sometimes offer

discounts on the sales load based on the dollar amount or number of units purchased. The UIT discount
breakpoints are substantially similar to breakpoint discounts enghle of mutual fund shares. Most

fixed income UITs generally require a minimum investment of $5,000. Most equity UITs require a

minimum investment of $1,000.

There are three basic types of UITs:

Taxable Fixed Income
Taxable fixed income UITs includartfolios of U.S. Treasury, U.S. agency, and corporate issues that
provide monthly, quarterly, or sera@nnual income.

Tax Advantaged Fixed Income
Tax advantaged fixed income UITs includdfplios of municipal bonds that provide monthly or semi
annual taxfree income. A portion of the interest they generate may be subject to state or local taxes.
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addition, some taxpayers may be subject to federal or state alternative minimum fiaxgsrtions of
the income earnedrom these UlTdnvestors should consudt tax professional regarding their individual
tax situation.

Equities
Equity UITs includeogptfolios of equity securities that provide potential for capital appreciation and/or
income.

Features and Risks of UITs may include:

Liquidity
With a few exceptins, an investor can sell a UIT at its liquidation price in the secondary market. Like
mutual funds, UITs have a public offering price (POP) and a net asset value (NAV).

Scheduled Distributions

Issuers desigried income UITs to pay a consistent distribntamount each payment period but the
distribution amount does change as each bond in the trust rear@repays itscapital investment.
Because of changing interest rates, refundings, or defaults on the underlying securities held in the UIT
portfolio, and other factors, distribution amounts may fluctuate.

Scheduled Maturity

As with shares of mutual funds, unit prices of UITs fluctuate daily and there is no guarantee that the
price, when redeemed, will equal or exceed the purchase price. Since fixeddandI portfolios are

fixed, investors can easily review the specifics on each security and determine when to expect returns
on their investment capital.

Insurance

Issuers insure any UITs for the timely payment of interest and principal. These UlTsysaaly a
lower yield than uninsured UITs because of the cost involved in purchasing this insurance by the
sponsor.

No On-Going Management

While the lack of management fees is one reason investors are attracted to UITs, and while intensive
research goes to the original selection of the securities, holding a security that does not provide
ongoing management may be disconcerting to an investor.

Interest Rate Risk

Fixed Income UITs are susceptible to fluctuations in interest rates. If interest rates nsiepimes

within the UIT and the value of each unit will decline despite the lack of change in bond coupons and
maturities.

Call Risk
If any of the bonds within a UIT are called, the par value of the UIT will drop anditieolder will
directly receivehe principalpaymentjust like a regular bond. Unlike a mutual fund, which buys
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additional bondsvhena bond it holds is called or matures, a UIT pays the proceeds directly to the unit
holders. There is no reinvestment.

Resale Risk

There are some casedwen an investor cannot sell a UIT unit. If the UIT is at the end of its life and the
price per unit is very low, or if it no longer has an offering price, then it is likely that the sponsor will no
longer accept liquidations on the trust. Units sold ptmmaturity may be subject to a gain or loss.

Concentration Risk
Some fixed income UITs may concentrate in bonds of a particular type of issumredhdrefore less
diversified and subject to greater risk than a more diversified portfolio.

Equity Searities

Equity securities represent an ownership position in a company. Equity securities typically consist of
common stocks. The prices of equity securities fluctuate based on, among other things, events specific
to their issuers and market, economic aoither conditions. For example, prices of these securities can

be affected by financial contracts held by the issuer or third parties (such as derivatives) relating to the
security or other assets or indices.

Debt Securities (Bonds)

Issuers useeabt securites to borrow money. Generally, issuers pay investors periodic interest and repay
the amount borrowed either periodically during the life of the security and/or at matukitiernatively,
investors can purchase othdebt securities, such as zero coupamnds,whichdo not pay current

interest, butrather are pricedat a discount from their face values and their values accrete over time to
face value at maturity. The market prices of debt securities fluctuate depending on such factors as
interest rates, aedit quality, and maturity. In general, market prices of debt securities decline when
interest rates rise and increase when interest
greater its interest rate risk.

Real Estate Investment Trusts

RETs primarily invest in real estate or real estatdated loans. Equity REITs own real estate properties,
while mortgage REITs hold construction, developmandl/or longterm mortgage loans.

Investing Outside the U.S.

FWS may invest in ETFs/mutual fungistthold issues of foreign countridavesting outside the United
Statesmay involve additional risk§ hese risks may includerrency controls and fluctuating currency
values anddifferent accounting, auditing, financial reporting, disclosure, and leggty and legal
standards and practiced\dditional factors may includghanging local, regionand global economic,
political, and social conditiong=urther,expropriation changes in tax poliggreater market volatility
different securities markestructures andhigher transaction costsan be contributors. Finallyarious
administrative difficulties, such as delays in clearing and settling portfolio transactions or in receiving
payment of dividendsan also lead to additional risk
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Cash and Cadhquivalents

Clientaccouns may hold cash or invest in cash equivalembichare the most liquid of investments.
Cash and cash equivalents are considered venyrigiinvestments meaning, there is little risk of losing
the principal investmentTypicaly, low risk also means low retuamdthe interest an investor can earn
on this type of investment is low relative to other types of investing vehicles.

ITEM 9 - DISCIPLINARY INFORMATION
FWSdoes not have any disciplinary information to disclose.

ITEM 10 - OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS

Dual Registration as Insurance Agency

FWSalso holds an agency insurance license withGaéforniaDepartment of Insurance (license #
0G87212)We establish agency relationships with FWS personre étso hold individuahsurance
agentlicensesFWSandour agents may sell insurance products to advisory clients and receive
commissions on the sale of insurance products. The insurance commissions are separate from and in
addition to any advisory fedhat a client may pay t6WSor investment advisory serviceSlients are
under no obligation to aatpon any recommendations of FWS or our agenmt® effect any

transactions through thagentsif they decide to follow the recommendationis. all caseswe fully
disclosensurance commissiorts the client.

Other Affiliated Business

Newsletters

Doug Fabian is the editor of three paid investment newsletter services owned and published by Eagle
Publishing, IncOne Massachusetts Ave., N,WashingtonD.C. 2000,1(202) 2160600,
www.eaglepub.comThe editorial duties performed by Doug are incidental Y6 management
servicesand not considered investment advice for client portfolios.

Doug Fabian is subject towritten trading policy by Eagle Publishing, laad prohibited from certain
personal trading activitysuch as trading directly prior fgublishinga securityrecommendation.

These publications include:

$1 6¢c &AAEAT 80 30AAAOOAEOI )1 OAOOET ¢
ISSN (1543875)

One Massachusetts Ave., N.W

Washington, D.C. 20001

800-950-8765

Subscriptions: 1 year $249

www.fabianssuccessfulinvesting.com
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$1 60¢c &AAEAT 60 (ECE -1T1TO0EIU YTATITA
ISSN (1558967)

One Massachuses Ave., N.W

Washington, D.C. 20001

800-211-4766

Subscriptions: 1 year $249

www.fabianshighmonthlyincome.com

$1 6C &AAEAT 80 %4 & 40AAAO
One Massachusetts Ave., N.W

Washington, D.C. 20001

800-950-9262

Subscriptions: 1 year $999

www.fabiansetftrader.com

In addition to these paid services, Doug Fabian is@awer and editor of a free weeklyack market
commentary eletter:

$1 6¢c &AAEAT 80ler AEET C -1TT1TAU
One Massachusetts Ave., N.W

Washington, D.C. 20001

Subscriptions: Free

www.makingmoneyalert.com

ITEM 11 - CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT
TRANSACTIONS AND PERSONAL TRADING

Code of Ethics

FWSbelieves thatwve owe clients the highest level of trust and fair dealiAg.part of our fiduciary duty,
we place the interests of our clients ahead of the interests of the firmaamgersonnel FWS s
personnel are required to conduct themsedveith integrity at all times and follow the principles and
policies detailed in our Code of Ethics.

FWS s ©fdthiesattempts to address specific conflicts of interest tieither we havéddentified or

that could likely ariseFWS s p e rare eaimrecetd follow clear guidelines fromie Codeof Ethican
areas such as gifts and entertainment, other business activities, and adhereagplicable state and
federal securitietaws. Additionally, individualsho makesecurities recommendations toiehts, or
whohaveaccess to nonpublic information reguwerding
subject to personal trading policies governed by the Gafdgethics (see below)

FWS prohibits all personnigbm acting upon any material, ngoublic information, as defined under
federal securities laws and o@ode of Ethicssidertradingpolicy.

FWSwill provide a complete copy of the Code of Ethics to any client or prospective client upon request.
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Personal Trading Practices

FWSand our persnnel may purchase or sell securities for themselves, regardless of whether the
transaction would be appropriate for the client accouRYYSandour personnel may purchasar sell
securities for themselvethat we also recommend to client$his includesalated securities (e.g.,
warrants, options, or futures)rhis presents a potential conflict of interest as we may have an incentive
to take investment opportunities from clients for our own benefit, favor our personal trades over client
transactions when lfocating trades, or to use the information about the transactions we intend to make
for clients to our personal benefit by trading ahead of clients.

Our policies to address these conflicts include the following:

1. The client receives the opportunity t@ton investment recommendations prior to and in
preference toaccounts of FWS and our personnel.

2. FWSprohibits trading in a manner that takes personal advantage of price movements caused by
client transactions

3. Ifwewish to purchase or sell the samsecurity as we recommend or take action to purchase or
sell for a client, we will not do so until the custodian fills client ord@rscept when the
transaction meets oude minimis policydescribed below or when we are aggregating personal
and proprietay trades with client trades as disclosed unéggregation with Client Orders
below) As a result of thigolicy, it is possible thaflients will receive a better or worse price than
FWS oany employee for the same security on the same daydigs@t or one or more days
before or after theclient's transaction.

4. Conflicts of interest also may arise when FWS’
IPOs, including private placements or offerings of interests in limited partnerships or any thinly
traded securities, whether public or private. Given the inherent potential for conflict, Limited
Of ferings and | POs demand extreme c-appreval FWS’' s
from the Chief Compliance Officer before trading in these typesairiees.

De minimis Policy

Securities transactions by FWS and its persoaregjenerally subject to a prelearance policy that

seeks to make personal trading consistent with our fiduciary duty to clients. However, FWS and our
personnel are not requiretb pre-clear certain de minimis transactiotisat we believe would not

adversely affect client interests or the securities markets when conducting small transactions in largely
capitalized/frequently traded securities. FWS and our personnel are not refugrpreclear the

following types of transactions:

Equity Securities

The transaction is under $10,000 arftetsecurity has a market cidglization of over $2 billion andhe
security trades on the NYSE or other domestic exchange/financial market, inchldBDAQ (excluding
all options).
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Exchange Traded Funds

The transaction is under $10,000 anttet security has an average daily tradinguwoé of over one

million shares andhe security trades on the NYSE/AMEX or other domestic exchange/financial market,
including NASDAQ.

Debt Securities
The ond purchase or saleless than $0,000in principal amouniperissuet

Ban on ShorTerm Trading Profits

All personal and proprietaryansactions that fall under the de minimis exemption above are subject to
a 30day ban on shorterm trading profits, except when selling at a loss. We may make exceptions to
the 30-day ban when the trade would not disadvantaaygy client.

Aqggregation with Client Orders

FWSmayaggregage orders for clients in the same securitigsaneffort to seekbest execution

negotiake more favorable commission rateand/or allocatedifferences in pricesommissios, and

other transaction costequitably among our clients. These are benefits of aggregation orders that we
might not obtainif we placed thoseorders independently.

FWSmay aggregate trades in like securities among client accastegell as with accounts of FWS and

our personnel, if wéollow the policies described below. This presents a potential conflict of interest as
we may hae an incentive to allocate more favorable executions to our own accounts or the accounts of
our personnel.

Our policies to address this conflict are as follows:
1. We will disclose our aggregatigolicies inthis brochure

2. Wewill not aggregate transactns unlessve believe thatthe block tradds consistent wittour
duty to seek best execution (which includes the duty to seek best priceufalients The
trade also needs to beonsistent with the terms abur investment advisory agreement with
eachclientthat has an account included in the blpck

3. No clientaccountwill be favored over any other clienthis includes accounts owned directly or
indirectly by our personnel.@€haccount in a block tradeill participate at the average share
price forall of ourtransactions in a given security on a given business day (per custodian);

4. Before entering alock tradewewi | | prepare a written statement
specifying the participating accounts and haw intend to allocate the oder among tlose
accounts;

5. If the block trade fillentirely, we will allocatesharesamong clients accoidg tothe Allocation
Statement; if the ordefills partially,we will allocateit pro-rataaccording tahe Allocation
Statement.
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6. We may allocatelte order differenty than specified in the Allocation Statement if all client
accounts receive fair and equitable treatmeir this case, we will explaihe reasons foa
different allocation in writingwhich the CCO muapprove

7. If a block trade fifl partially and we allocate it differently than the Allocation Statement
specifies, no participating account may purchase or sell the security for a reasonable period
following the execution of the block trade. This only applies when the participatingiacsells
or receives more shares than it would have if the block trade were to fill completely;

8. Ourbooks and records will separately reflezch block tradeandthe securities held by,
bought and sold foreach clientaccount;

9. Funds and securities ofientsparticipating in a block tradeill be deposited with one or more
gualified custodians.ICi e n t andsecariies Wilhot be held collectively any longer than is
necessary to settle thigade on a delivery versus payment badi®llowing setément, @ash or
securities held collectively for clients will be delivered out to gialifiedcustodian as soon as
practicable;

10. We do notreceive additionatompensation or remuneration of any kind as a result of block
trading; and

11. We provide individue i nvest ment advice and treat ment

Participation or Interest in Client Transactions

In rare circumstances, FWS personnel may personally participate in a private placement investment
offering brought to us by an FWS client. Thesestments fall outside the scope of our client account
management strategies and we do not offer them to any FWS client.

ITEM 12 - BROKERAGE PRACTICES

Factors Considered in Selecting Broker-Dealers for Client Transactions

FWSgenerally requirethat clierts open one or more custodian accounts in their own namgidelity
Institutional Wealth Servicesdivision ofFidelity Brokerage Services, I6c! F i d eedisteted Broker
dealer, Member SIPO'he client will enter into a separate agreement withelity to custody the assets.
FWS also requires that clients grant FWS limited power of attorney to exelené transactions
through Fidelity. FWS is independently owned and opergaed unaffiliated with Fidelity.

Fidelitymay charge commissions {&t charges) for executing our transactions. We do not receive any
part of these separate chargdsidelitymay provide us with access to their institutional trading and
custody services, which are typically not availabl€ittelityretail investorsFiddity’ s ser vi ces
brokerage custody, research and access to mutual funds and other investments that are otherwise
generally available only to institutional investors or would require a significantly higher minimum initial
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investment.F WS lieatswho choose to have their assets heldratlelitywill not be chargedeparately
for custody but are compensated by account holders through commissions or other transasttited
fees or securities trades that are executed throditielityor that settle ino Fidelity.

FWS considerseveral factorén recommendng Fidelityto clients.Factors thaFWSmay consider may
include ease of use, reputation, service execution, pricing and financial strengtim&y\t8so take into
consideration the availability dhe products and services received or offered (detabetbw).

Research and Other Soft Dollar Benefits

Fidelitymakes available to us other products and servibes maybenefit FWSbut may not directly
benefitourc | i e nt s 'Thesedypes of setces will help us in managing and administeginent
accounts. These include software and othetteglogy that provide access ttiant account data (i.e.
trade confirmations and account statements); facilitate trade executions; provide researchgprici

i nformati on, and ot her mar ket dat a; facilitate in
assist with bacloffice functions, record keeping, and client reporting. Many of these services may be
used to service all or a substantial numberofaco unt s. We pl ace accoanses f or o

subject to our duty to seek best execution and other fiduciary duties. We may use foleélkers other
than Fidelityto execute trades for client accounts maintained=adelity, but this practice mayesult in
additional costs to clients so that we are more likely to place trades thréiggiityrather than other
brokerd e a | e r s .exeéuiiod quality ngy besdifferent from other brokdealers.

Fidelity may also provide other benefits suctchent appreciation aneéducational events, conferences
on practice management, regulatory compliance, information technglagyg business succes$sdelity
may discount or waive fees it would otherwise charge for some of these services or pay all oofa par
the fees of a third party providing these services to FWS.

As part ofour fiduciary duy to clients,FWSendeavors at all times to put the interestsanir clients first.

Clients should be aware, however, that the receipt of economic benefi8MSor our related persons

in and of itself creates a potential conflict of interestandmag di rectly i nfl uence FWS
recommendation of Fidelity for custody and brokerage services.

Brokerage for Client Referrals

FWS does not receive client referrals from angker-dealer or third party in exchange for using that
broker-dealer or third party.

Directed Brokerage

FWSWwill not allow clients to direcEFEWSo use a specific broketealer to execute transactions. Clients

must use the brokedealers thatFWSecommends. Not all investment advisers require their clients to

trade through specific brokerage firms. By requiring clients to use Fidelif§{elieves we may be able

to more effectively manage the <cl i entnsastiongamd t f ol i o
overall lower the costs to the portfolio.
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Sincewe require most ofour clients to maintain their accounts with Fidelity, itlsoimportant for

clients to consider and compare the significant differences between having assets custoaledher

broker-dealer, bank or other custodian prias bpening an account with uSome of these differences

include, but are not limited to; total account costs, trading freedom, transaction fees/commission rates,

and security and technology servic&y. requiring clients to use Fidelig\WSbelieves we may be able

to more effectively manage the client’s pandtfolio
overall lower the costs to the portfolio.

Clients with 401K or annuity accourstiee not required to usé&idelityand may appoint a custodian of
their choosing.

Aggregation and Allocation of Transactions

In some case$WSwill recommend the purchase or sale of the same securityrfialtiple clients at the
same time. In those caséd)VSmay combine purchase and sale orders fibchents with the same

order. FWS will generally allocate the proceeds arising out of those transactions (and the related
transactions expenses) on an average price basis among the various participantsamsaetions.
FWSbelievesthat by combing orders in this way will be advantageous to all participants. However, the
average price could be less advantageous to a particular client than if that client had been the only
account effecting the transactioor had completed its transaction before the other participants.

FWSmayalsoplace orders for the same security for different clients at different times and in different
relative amounts due to, among other things, differences in investment objectiash,availability, size

of order, and practicability of participating in
clients in the same security may also be dependent upon other factors relating to the suitability of the
security for theparticular clientThere are circumstanceswhenome of a cl i ent’ s tran:

security may not be aggregated with other clierff§¥Shas adopted policies and procedures intended
to ensure thatour trading allocations are fair to all olr clients

In addition,FWSand/or our related persons may buy or sefpecific securities fasur own accouns that

are not deemed appropriate for another clientthie time, based on personal investment considerations
that differ from the considerations owhichdecisions as to investments for the client are made. Where
execution opportunities for particular security are limitedsWSattempts in good faith to allocate such
opportunities among clients in a manner thatequitable to albur clientsover time

ITEM 13 - REVIEW OF ACCOUNTS

Managed Account Reviews

We manage portfolios on a continuous basis and generally review all positions in client accounts at least
weekly. We offer account reviews to clients on an annual basis. Cireytshoose to receive reaws in

person, by telephone, or in writinfoug Fabian, David Fabian, and Michael Faimaductall managed
accountreviews They conduct reviews as a team or individubigedore ach cl i ent ' s r el at
FWS These factors may include but aret timited to stated investment objectives, economic

environment, outlook for the securities markets, and the merits of the securities in the accounts.
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In addition, we may conduct a special review of an account based one or more of the following:

1. Achage in the client’s investment objectives, g
2. Changes in diversification;
3. Tax considerations;
4. Material cash deposits or withdrawals; and
5. Purchase or sale of a security in the account
Account Reporting

Each client receiwsea written statement from the custodian that includes an accounting of all holdings
and transactions in the account for the reporting period. In additt®n,Sgenerallyprovides written
reports detailing performance idlient accounts on a monthly basiBNS may also provide additional
reporting as agreed upon by FWS and the client on abg®ase basis.

ITEM 14 - CLIENT REFERRALS AND OTHER COMPENSATION

Outside Compensation

FWSmnay refer clients taunaffiliated professionals for specific needs. FWS doehave any

agreements with individuals or companies that we refer clients to, and we do not receive any
compensation for these referrals. FWS does not receive reciprocal referrals from the professionals we
refer. If we receive reciprocal referrals in theaure, we will amend this brochure to include any

perceived or actual conflicts of interest.

FWSonly refers clients to professionals we believe are competent and qualified infigleirHowever,

it is wultimately t he theprovieler.iWe will gererslly provisld theiclient with t o r
the professional’s contact i nformati on, and it i s
recommended firmClients are under no obligation to purchase any products or services through these
professionals, and wigave no control over the services they provide. Clients that chose to engage these
professionals will sign a separate agreement with the other firm. Fees charged by the other firm are

separate from and in addition to fees charged hY3:

If the client desires, FW&i | | work with these professionals or t
accountant or attorney) to help ensure that the p
coordinate services for the client. FW@l never share information with an unaffiliatgorofessional

unless first authdeed by the client.

ITEM 15 - CUSTODY

FWSHhas | imited custody of some of our clients’ fun
deduct our management fees directlyfrome c¢cl i ent’ s account. A qualifie
Fidelty hol ds client s’ account s. Clthequalified custodidnlat r ec ei v
|l east quarterly. The statements wil |l qualéegdl ect t he
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custodian as well as any transactions that occurred in the account, including the deduaionfex.
Clients should carefully review the account statemega receive fromyour qualified custodian. When
clients receive statements frolWSaswell as from the qualified custodian, clients should compare
these two reports carefully. Clients with any questions alyauir statements should contact us at the
address or phone number on the cover of this brochure. Clients who do not receive stasfnoemthe
qualified custodian at least quarterly should also notify us.

ITEM 16 - INVESTMENT DISCRETION

FWShas full discretion to decide the specific security to trade, the quantity, and the timing of
transactions for client accountBWSwill not contactclients before placing trades in their account, but
clients will receive confirmations directly from theokerfor any trades placed. Clients grant us
discretionary authority in the contracts they sign with us. Clients also give us trading authorithever
accounts when they sign the custodian paperwork.

Certain clientimposedconditionsmay limtFWSs di scr et i onary authority, s
prohibits transactions in specific security types or directs transactions through specific-dezters.

See als@ailored Services and Client Imposed Restrictionsem 4andltem 12- Brokerage Practices

above.

ITEM 17 - VOTING CLIENT SECURITIES

Proxy Voting

FWSdoes not accept or have the authority to vote client securiti@a/Swill not bedeemed have proxy
voting authority solely as a result of providing advice or information about a particular proxy vote to a
client. Clients will receive their proxies or other solicitations directly from their custodian or a transfer
agent.

ERISA

For accountsubject to ERISAN authorized plan fiduciary other thdVSwill retain proxy voting

authority. Ourinvestment adisory agreementand/or he pl an’ s wwil ¢évidemgce amdlo c u me n t
outline thisauthority.

Mutual Funds
The investment adviser that mages the assets of a registered investment company (i.e., mutual fund)
generally votes proxies issued on securities heltheymutual fund

Class Actions

FWSdoes notinstruct or give advice to clients on whether or not to participate as a member of class

action lawsuita nd  wi | | not automatically file c¢cl|l aiusns on t
that they wish to participate in a class actiove will provide the client with any transaction information
pertaining t o neddedfoctheiclemt to filsa peoaf of clainmin a class action.
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ITEM 18 - FINANCIAL INFORMATION

Registered investment advisers are required in tfeis1 to provide clients with certain financial
information or disclosures abott h e  financial comdion. FWSdoes not require the prepayment of
more than$1,200in fees per client, six months or more in advar@eddoes not foresee any financial
condition that is reasonably likely to impair our ability to meet contractual commitments to clients.
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Doug Fabian
ITEM 2 - EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Doug FabianpPresidentB. 1956

Education:
AA, Golden West CollegeHuntington Beach, CA976

Business Background:

Doug Fabian began his-§@ar investment career in 1979 as a markedalyst for the Telephone Switch

Newsletter- the mutual fund review his father started in 1977. He gained essential experience in a
series of positions in the 1BdBof and Senior Editdr.Ddug ng Di r e
succeeded his fathddick as President of Fabian Investment Resources in 1990, later sold to Eagle

Publishing, Inc. 18une2001, DoudecamePresident of Fabian Wealth Strategies.

Doug’s responsibilities wiprobpeahleall geberation,ondealll t h St r a
marketing efforts, chairman of investment committee, client retention and follgyvand business
development.

ITEM 3 - DISCIPLINARY INFORMATION
Doug Fabiahas no disciplinarkistory to disclose.
ITEM 4 - OTHER BUSINESS ACTIVITIES

Seeltem 10- Other Financial Industry Activitieand Affiliations, in Part 2A above, for information that
pertains to Doug Fabian’'s other business activiti

ITEM 5 - ADDITIONAL COMPENSATION

Doug Fabian receives a percentage of the subscription fees paid to EaglbaiRglitis newsletters
listed inltem 10- Other Financial Industry Activitieand Affiliations, in Part 2A above.

ITEM 6 - SUPERVISION

Doug FabianPresident supervises all FWS personnel.
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David Fabian

ITEM 2 - EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

DavidFabian Vice President of Operations, CHzdmpliance OfficeB. 1981

Education:
BSin Business AdministratigriPepperdine Universifyvalibu CA 2004

Business Background:

David Fabian began his career in the investment advisory businkky 006 when he joinedhis

father DougFabianas a research analyst for the Fabian Newsletters: Successful Investing, High Monthly

Il ncome, and Doug Fabian's ETF Trader. After gradu
degree in Business Admitregtion in 2004, David worked for two years in finance for a NWP Services
Corporation prior to joining the Fabian teain.May 2007Davidbecame Vicéresident of Operations

at Fabian Wealth Strategies.

David's responsi bil i tegies mcludei Qpbrations famdgeneem (reWeading,t h St r
billing, account setup), technology coordinatohjefcompliance officer, director of research,
investment committee, marketing and operations analysis.

ITEM 3 - DISCIPLINARY INFORMATION

DavidFabiarhasno disciplinarnhistory to disclose.

ITEM 4 - OTHER BUSINESS ACTIVITIES

DavidFabiarns only business is providing investment advice throegis

ITEM 5 - ADDITIONAL COMPENSATION

DavidFabian s only compensation comes foffF&/&,n hi s regul ar
ITEM 6 - SUPERVISION

Doug FabianPresident supervises all FWS personnel. Doug can be react&D&91-1118
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Michael Fabian
ITEM 2 - EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Michael FabianVicePresident of Portfolio Managemeris. 198

Education:
MichaelFabianhas noformal education after high school.

Business Background:

Between February 2002 and December 2007, Michael worked for Phillips Auto and TruSpeed Motorcars
in business planning, sales, customer service and finance kbiesael began his career at Fabian

Wealth Strategies as the Director of Client Services i8.206@2011 MichaelbecameVicePresident of

Portfolio Management at Fabian Wealth Strategies.

Mi chael’'s responsibiliti es e @lientbommuniEation and contdte al t h S
investment committee, stock market analysis, sales follgnvmarketing research, and account
maintenance.

ITEM 3 - DISCIPLINARY INFORMATION

MichaelFabianhas no disciplinariistory to disclose.

ITEM 4 - OTHER BUSINESS ACTIVITIES

MichaelFabians only business is providing investment advice throegis

ITEM 5 - ADDITIONAL COMPENSATION

MichaelFabian s only compensation comes frF&/& his regul ar
ITEM 6 - SUPERVISION

Doug FabianPresident sugervises all FWS personnel. Doug can be reach8G®891-1118
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Todd Clucas
ITEM 2 - EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Todd ClucasSenior Financial Advisds, 1973

Education:
BA in Political Scienc€al PolySan Luis ObispbA, 2002

Business Background:

Todd joined Fabian Wealth Strategies in May 2@fter workingfrom February 2003 through April
2011as an independent registered investment advisor representatiie Independent Capital
Management/Sagepoint Financial, Inprovidingfee-based advisory services for high +wvedrth
individuals.

Todd's responsibilities at FWS include: client communication, new business development, sales of
insurance products, customer service, and maintenance of positive client relationships.

ITEM 3 - DISCIPLINARY INFORMATION

Todd Clucakas no disciplinarfistory to disclose.

ITEM 4 - OTHER BUSINESS ACTIVITIES

Todd Clucds only business is providing investmant insurancedvice throughFWs

ITEM 5 - ADDITIONAL COMPENSATION

Todd Clucdss 0 n lengatian @amps from his regular salaryd insurance commissions earned
through FWS.

ITEM 6 - SUPERVISION

Doug FabianPresident supervises all FWS personnel. Doug can be react&D&91-1118
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Rev. December, 2010

FACTS WHAT DOES RBIAN WEALTH STRATEGIES, INC.
DO WITH YOUR PERSONAL INFORMATION?

Whyr) Financial companies choose how they share your personal

) information. Federal law gives consumers the right to limit some but
not all sharing. Federal law also requires us to tell you how we
collect, share, and protect your personal information. Please read
this notice carefully to understand what we do.

Whatf; The types of personal information we collect and share depend on
: the product or service you have with us. This information ca n
include:

e Social Security number and income
e account balances and transaction history
e assets and risk tolerance

When you are no longer our customer, we continue to share your
information as described in this notice.

How? All financial companiesneedt o share customers?o
: information to run their everyday business. In the section below, we
' ist the reasons financi al compani

personal information; the reasons Fabian Wealth Strategies, Inc.
chooses to share; and whether  you can limit this sharing.

Does Fabian

Can you
: . Wealth A
Reasons we can share your personal information . limit this
Strategies, sharing?
Inc. share? g:
For our Qveryday business purposes - YES NO
as permitted by law
For our marketlng purposes - to offer our products YES NO
and services to you
For joint marketing with other financial companies NO We Don
Share
For our afflll_ateso everyd. We Don
information about your transactions and NO Share
experiences
For our aff il businesspuiposey er y d. NO We Don
information about your creditworthiness Share
For nonaffiliates to market to you NO We Don
Share

Questions? Call 800-391-1118 or go to http://www.fabianwealth.com


http://www.fabianwealth.com/

Page 2

WHO WE ARE

Wh_o IS providing this Fabian Wealth Strategies, Inc.

notice?

WHAT WE DO

How does Fabian Wealth To protect your personal information from

Strategies, Inc. protect my unauthorized access and use, we use security

personal information? meas ures that comply with federal law. These
measures include computer safeguards and secured
files and buildings.

How does Fabian Wealth We collect your personal information, for example,

Strategies, Inc. collect my when you

. . . _
personal information’ seek advi ce about your investments

enter into an investment advisory contract

tell us about your investment or retirement portfolio
tell us about your investment or retirement earnings
give us your contact information

We also collect your personal information from other
companies.

Why candt | | i Federal law gives you the right to limit only:

g _ L N
sharing~ e sharing for affiliatesd -ever:

information about your creditworthiness
o affiliates from using your information to market to you
e sharing f or nonaffiliates to market to you

State laws and individual companies may give you
additional rights to limit sharing.

DEFINITIONS

Affiliates Companies related by common ownership or control.
They can be financial and nonfinancial companies.

e Fabian W ealth Strategies, Inc. has no affiliates

Nonaffiliates Companies not related by common ownership or
control. They can be financial and non -financial
companies.

e Fabian Wealth Strategies, Inc. does not share with
nonaffiliates so they can market to you

Joint Marketing A formal agreement between nonaffiliated financial
companies that together market financial products or
services to you.

e Fabian Wealth Strategies, Inc. does not jointly market



